@JTRlNlTY EARNINGS. GROWTH. VALUE.

EARNINGS - GROWTH - VALUE

Guide 2: Why Revenue Does Not Equal Value

Introduction

Many business owners assume higher revenue automatically leads to higher valuation. It does not.

Some companies double revenue and become less valuable. Others grow modestly while
significantly increasing enterprise value. The difference is structure.

Revenue vs Enterprise Value

Revenue measures activity. Enterprise value measures quality, durability, and transferability.
Buyers care about:

* Profitability

* Predictability

* Scalability

* Risk

* Leadership depth

* Not simply top-line growth.

Common Growth Traps

* Low-Margin Growth: Revenue grows while profitability declines.
» Operational Complexity: Growth introduces inefficiency and friction.
* Owner Dependence: The business becomes increasingly dependent on the founder.

» Customer Concentration: A few customers represent too much revenue.



What Valuable Growth Looks Like

High-value businesses typically demonstrate:

- Strong margins

* Predictable revenue
* Operational discipline
* Repeatable systems

* Reduced owner dependence

Growth should improve the quality of the business, not just the size.

Closing

Revenue matters. But value is built through disciplined growth supported by strong financial
foundations.

Strong Earnings. Disciplined Growth. Greater Value.
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