
EARNINGS. GROWTH. VALUE. 

Guide 6: What Buyers Actually Look for in

Lower Middle Market Businesses

Introduction

Many business owners misunderstand what buyers value most. Buyers are not simply purchasing

current earnings. They are purchasing future confidence.

1. Predictable Financial Performance

Buyers value consistency. Reliable earnings reduce perceived risk.

2. Strong Cash Flow

Cash flow quality matters more than revenue size.

3. Scalable Operations

Businesses that scale efficiently attract stronger interest.

4. Reduced Owner Dependence

Transferability increases value.

5. Leadership Depth

Buyers want businesses that can continue operating successfully after transition.



6. Revenue Quality

Recurring, diversified revenue receives stronger valuation treatment.

7. Strategic Positioning

Differentiated businesses create stronger buyer demand.

Closing

Sophisticated buyers evaluate quality, not just size. The strongest exits occur when a

business demonstrates:

Strong Earnings. Disciplined Growth. Clear Value.
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